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CHECKLIST 2  
 
 
1. A retailer buys 400 units of a product for $1140, and sells the total stock for $1400. 

 
What is the retailer’s gross profit overall? 

 
$260  Calculation:  $1400 - $1140 

 
 
2. What is the retailer’s dollar margin per unit? 

 
$0.65  Calculation:  (1400 - 1140) ÷ 400 

 
 
3. What is the retailer’s dollar mark up per unit? 

 
$0.65  Calculation:  (1400 - 1140) ÷ 400 

 
 
4. What is the retailer’s % margin? 

 
18.6%  Calculation:  (1400 - 1140) ÷ 1400 

 
 
5. What is the retailer’s % mark up? 

 
22.8%  Calculation:  (1400 – 1140) ÷ 1140 

 
 
 Please give five reasons why financial skills are important for the representative: 
 
 
6. Retailers will increasingly expect this level of skill 
 
 
7. Gives you ammunition to handle price resistance 
 
 
8. Identifying profitability improvements for both parties 
 
 
9. Promoting the financial benefits of category management 
 
 
10. Build your own confidence 
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